
WELCOME

►We appreciate your attention and 
participation. Please close other 

windows and browsers. 

► Have technical issues? Email us at 
brokersforum@nar.realtor

►Relax, smile, and enjoy this 
presentation. 

We will begin in a couple of minutes. 



Questions? Please use the Q&A box 



October Broker Power Hour
Recording Available: 10.27.23 via Zoom Email

10.25.2023

Welcome
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NAR Perspective: Litigation, Industry 
Landscape and Move Forward Plan Updates 

Visit - Competition.Realtor





Endorsed?
Celebrate! 

NAR NXT Expo
Nov. 15 | 2-5pm

PROGRAM SUCCESS

18,000+ 
Endorsed*

151,000+ 
Participants*



QUICK FACTS

No additional cost*
Mobile-Friendly

Self-Paced

Earning and 
maintaining your 
C2EX Endorsement 
fulfills your current 
NAR Code of Ethics 
requirement.



EVALUATE, ENHANCE, SHOWCASE

The 10 C2EX Competencies
Client 

Service Fair Housing Advocacy Professional 
Reputation

Trust & 
Integrity

Areas of 
Practice Technology Real Estate 

Law

Safeguard 
Privacy

Code of 
Ethics

BONUS: 
Broker 
Section



ENHANCE – 
BROKER PATH

Onboarding New Agents 
Listing Presentations, Agency Relationships,
Prospecting, Closing Skills, CMA, Disclosure 
Requirements,  Time Management

Policy Development
• Compensation, Technology & Ops

Risk Management

Agent Coaching and Retention
• Maximize your team’s potential



Print and Frame CertificateEndorsement Certificate – Shareable on Social MediaTable Tent

EVALUATE, ENHANCE, SHOWCASE



Realtor.com
 C2EX Endorsement Icon

Your Endorsement appears at Realtor.com!

EVALUATE, ENHANCE, SHOWCASE



Referrals
search by name 

or by state to 
refer to other 

C2EX Endorsed 
agents

EVALUATE, ENHANCE, SHOWCASE



Renewal Process

 Use the 6-month window to renew, 
starting 3 months before 3-year renewal date 
(aligns with NAR Code of Ethics cycle)

 The C2EX Platform will email reminders as 
your renewal date approaches

 Take the C2EX Assessments so you 
can refresh your knowledge and gain 
new skills!

For more details visit 
NAR.realtor/C2EX/renew

Renew your Commitment every 3 years!



BROKER BENEFITS



BROKER ADMIN BENEFITS

Training Tool 
Suggest content, assign tasks 

Admin Access
Track agent progress 
and run various reports 

Brokerage Branding
Upload 
Brokerage’s logo  

Broker Admin Resources: 
NAR.realtor/C2EX/
BROKER



Broker Admin Button
Use for:
• Agent progress status
• Endorsement reports
• Library access
• …more!

BROKER ADMIN REPORTS



Agent Progress Reports – 
Endorsement Progress

BROKER ADMIN REPORTS



Add and edit your content in the Library
BROKER ADMIN REPORTS



BROKERAGE OFFICE ENDORSEMENT

At least 80% of agents in the 
office are C2EX Endorsed

The Managing Broker must 
be C2EX Endorsed

Apply at NAR.realtor/
C2EX/Broker



BROKERAGE ENDORSEMENT MATERIALS
Office Window Clings 

Slider Sign for Listings 31.5 x 89.75 Pull Up Banner



Get Started!
C2EX.Realtor

Questions? 
C2EX@NAR.realtor 

or 888-299-9669

Download Free 
Marketing Materials!

NAR.realtor/C2EX/Promote

C2EX Ambassador Visit? NAR.realtor/C2EX/Ambassador



Presented By: Brittany Schanck



Program Overview 
• Quick and easy financial check-up 

• Personalized goal recommendations 

• Calculators, Planners & Worksheets 

• Resource Library for Career Stage

Visit: FinancialWellness.realtor



Fun Activity! 



A B C D



A- $200,000 B- $25,000 C- $4,000 D- $120,000



A- $200,000 B- $25,000 C- $4,000 D- $120,000

Less than 1% chance of 
failure. Home Insurance

Less than 1% chance of 
failure. Car Insurance

Less than 1% chance of 
failure. FDIC Insurance



A- $200,000 B- $25,000 C- $4,000 D- $120,000

Less than 1% chance of 
failure. Home Insurance

Less than 1% chance of 
failure. Car Insurance

Less than 1% chance of 
failure. FDIC Insurance

Around 40% chance of 
failure. LTC Insurance



FinancialWellness.realtor









• Emergency Savings Guide

• Coming soon! Resources in Spanish

• Marketing Materials:
• Flyers
• Print Ads
• Social Media Copy 
• Digital Ads
• Financial Wellness Platform Demo 

Video

Educational Offerings 



Manage Time and Money
FinancialWellness.realtor
• Webinars
• Articles
• Available at your convenience!



Register today at nar.realtor/cffw/webinars



Additional Special Offers 
Financial Planning:
a) One-time Financial Consultation:
Retail Rate: $1,000 / NAR Rate: $300
(70% discount)

b) Annual Financial Consultation and 
Financial Plan:
Retail Rate: $2,500 / NAR Rate: $1,000
(40% discount)

c) Enhanced Annual Financial 
Consultation and Financial Plan:
Retail Rate: $5,000 / NAR Rate: $2,500
(50% discount)



Thank You!

Download: 

Financial Wellness Resources

Register: 

Monthly Webinars

NAR.Realtor/CFFW

Get Started: 

FinancialWellness.realtor



Get Started! 
FinancialWellness.realtor

Questions? 
financialwellness@NAR.realtor

mailto:financialwellness@NAR.realtor
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Monday, November 13

 Committee Meeting: Small Broker
 Time – 2:30 PM – 4:00 PM PST
 Location – Anaheim Marriott Hotel
 Room – Grand Ballroom A-D, Lobby Level
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Tuesday, November 14

 Committee Meeting: Broker Engagement Council
 Time – 3:30 PM – 4:30 PM PST
 Location – Anaheim Marriott Hotel
 Room – Grand Ballroom Salon F, Lobby Level

 NXT Educational Sessions to Consider:
 New Agent Survival Secrets
 20 Team Meeting Ideas in 20 Minutes
 Planning & Delivering Impactful Sales Meetings that Drive 

Listings, Sales, and Revenue
 How to Get a Buyer Representation Agreement Signed  
 RISMedia Power Broker Forum
 Secrets to Building a Real Estate Team
 Leveraging Demographic Data to Grow Your Business
 2023-2024 Top Ten Issues Affecting Real Estate
 Communicating Your Value Proposition 
 Succession Planning: Getting Ready to Retire
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Wednesday, November 15

 Committee Meeting: Idea Exchange 
Council for Brokers Forum 
 Time – 1:30 PM – 2:30 PM PST
 Location – Anaheim Convention Center
 Room – 251 C, 200 Level – North Building

 Committee Meeting: Broker Engagement 
Committee
 Time – 3:00 PM – 4:30 PM PST
 Location – Anaheim Marriott Hotel
 Room – Grand Ballroom Salon G-K, Lobby Level
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Wednesday, November 15

 NXT Educational Sessions to Consider:
 Cybersecurity & Safety Blueprint: Protecting Your 

Brokerage, Team, and Clients from Cyber Threats 
and AI/Deepfakes

 ChatGPT is Coming for Your Job (and that’s a 
good thing)

 From Your Brand Visibility to Agent Productivity: 
RPR’s Roadmap for Broker/Owners

 Revolutionize Your Recruitment: Modern 
Strategies for Attracting Top Real Estate Agents to 
Your Brokerage

 Communicating and Demonstrating Your Value 
to Secure Buyer Clients

 7 Ways to Help Your Agents Navigate this Market
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Thursday, November 16

 NXT Educational Sessions to Consider:
 Compensation Strategies to Justify Your Value
 Code of Ethics Pinch Points in a Red Hot 

Seller's Market

 Visit NAR Expo Booth
 NAR [563]

 Learn more – narNXT.realtor
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Upcoming Broker Events

Visit Broker.Realtor
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Visit Broker.Realtor
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