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Existing-Home Sales Decline 2.0% in August
Existing-home sales decreased 2% from July to August to a seasonally adjusted 
annual rate of 5.88 million, with sales declining across all regions. Sales were also 
down 1.5% compared to the level one year ago. On a year-to-date basis, non-seasonally 
adjusted sales are up 16% from one year ago, totaling 4 million sales. 

By price range, there were fewer sales of homes priced at $250,000 and below, while 
sales were up 40% for homes priced at $750,000 and above. Homes priced at over $1 
million accounted for 5.6% of sales

NAR Chief Economist Lawrence Yun forecasts existing-home sales to average 6 
million in 2021.
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% change U.S. Northeast Midwest South West
mo ago -2.0% -1.4% -1.4% -3.0% -0.8%
yr ago -1.5% -2.7% -2.1% -0.8% -1.6%

Region $0-100K $100-250K $250-500K $500-750K $750-1M $1M+
Northeast 4.1% 23.3% 37.8% 19.8% 7.9% 7.1%

Sales Distribution



Inventory of Homes for Sale Decline 13.4% in August with Homes 
Typically on the Market at 17 Days 

The inventory of unsold homes decreased 13.4% on a year-over-year basis to 1.29 
million and declined 1.5% from the prior month’s level. The inventory of unsold homes 
is equivalent to 2.6 months of the monthly sales pace. 

There were fewer homes for sale that were priced at $500,000 and lower, with a 
decline of about 23%. 

Homes priced at $250,000 and below accounted for 30% of the market.

With continued tight supply, the median days on market has held at 17 days since 
April.

Weekly Real Estate Monitor

3



Median Existing-Home Sales Price increase at “Cooler” Pace 
of 14.9% in August

In August, the median existing home sales price rose at a slower pace to 14.9%, to 
$356,700. With demand normalizing, the pace of appreciation has slowed compared 
to nearly 25% appreciation in May.

All regions posted double-digit price gains, with the fastest pace in the Northeast 
(16.8%) , followed by the South (12.8%), West (11.4%) and the Midwest (10.5%).

The median single-family sales price rose 15.6% while the median price for existing 
condominiums rose at a slower pace of 10.8%. Since May last year, the price 
appreciation gap between single-family and condominium prices has widened, 
indicating a preference of single-family home sales. 
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First-time Buyer Share Declines to 29% in August with 
Fewer Offers 

With fewer affordable homes, the share of first-time buyers decreased to 29%, down 
from 33% one year ago.

On average, homes that sold in August had nearly four offers, compared to about 5 
offers in April.

Cash sales accounted for 22%, also up from 18% one year ago.

Download the Realtors® Confidence Index.
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https://www.nar.realtor/research-and-statistics/research-reports/realtors-confidence-index


Monthly Mortgage Payment Up $169 from One Year Ago, 
Outpacing Wage Gains 

With home prices up 14.9% from one year ago, the estimated monthly mortgage 
payment on a 10% down payment 30-year mortgage for a typical home rose to $1,343, 
up $169/month from one year ago. 

The increase in mortgage payment is outpacing the  increase in average weekly wage 
of $159/month. 

The 30-year fixed mortgage rate slightly decreased to 2.86%. NAR Chief Economist 
Lawrence Yun expects the 30-year fixed mortgage rate to increase to 3.3% by the 4th 
quarter of 2021 and to average 3.6% in 2022. Federal Reserve Board Chair Powell 
indicated the Fed could start reducing its purchases of mortgage-backed securities 
this year given the economy’s job gains (17 million jobs, 5.2% unemployment rate).
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Weekly Mortgage Applications Increase from the Prior Week
Applications for a home purchase slightly increased 2.2% from the prior week but was 
13%  below the level one year ago, according to the Mortgage Bankers Association's 
(MBA) Weekly Mortgage Applications Survey. Homebuyers could be taking advantage 
of low mortgage rates before they rise next year as the Fed starts reducing its 
purchases of securities backed by mortgages.

Both government-insured (FHA, VA, USDA) and conventional (includes Fannie 
Mae/Freddie Mac) home purchase loan applications increased during the week but 
decreased from one year ago.   

Refinancing applications increased 6.5% from the prior week but decreased 5.3% from 
one year ago. 
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Number of Loans in Forbearance Falls to 1.5 Million 
The loans in forbearance decreased to 3% of mortgages, according to the Mortgage 
Bankers Association, equivalent to 1.5 million mortgages. 

Most distressed borrowers are working out payment options with lenders to keep 
their homes, with 74.8% of homeowners in forbearance having a loss mitigation plan. 
Of the homeowners who exited forbearance during June 1, 2020―September 12, 2021, 
7.4% exited forbearance by refinancing their home or selling their home and 1.4% 
ended in a short sale or deed-in-lieu (and other reasons). With an average of  2.39 
million loans in forbearance during September 2020—September 12, 2021, that has 
added about 180,000 homes for sale during this 12-month period.

However, 16.4% of borrowers have exited forbearance without a loss mitigation in 
place, which can put these borrowers in distress later. The mortgages associated with 
these borrowers is equivalent to one month of the current pace of existing-home 
sales (490,000) which, when sold, will help ease the supply constraint.
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Commercial Vacancy Rates Decline Except in the Office Market 
Vacancy rates have been declining in the core commercial markets—multifamily, 
industrial, and even retail— except for the office property market. 

During the 3-month period ended September 19, the vacancy rate in multifamily 
apartments fell to 4.9% (6.7% in 2020 Q1).  Since 2020 Q2, there has been a net 
increase in occupancy of 897,462 apartment units, a decade high level. 

In the industrial market, the vacancy rate declined to 4.6% (5.3% in 2020 Q1)  with 518.8 
million square feet of industrial space absorbed since 2020 Q2.  

In the retail property market,  the vacancy rate has declined to 4.9% (4.6% in 2020 Q1) 
after a slight uptick to 5.1% in 2021 Q1, with 20 million square feet absorbed since 2020 
Q2. 

Only in the office property market has vacancy rate continued to climb to 12.4% (9.8% 
in 2020 Q1), with 144.4 million square feet of office space released to the market since 
2020 Q2.

Download the August Commercial Market Insights Report and Commercial Metro 
Market Reports.
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https://www.nar.realtor/commercial-market-insights/august-2021-commercial-market-insights
https://www.nar.realtor/research-and-statistics/research-reports/commercial-real-estate-metro-market-reports


Apartment and Commercial Rents are Rising 
Except in the Office Market

With falling vacancy rates, asking rents have increased at the strongest pace in the 
multifamily market, with the average asking rent  per unit up 10.7% from one year ago 
as of September 19. Prior to the pandemic in 2020 Q1, the average asking rent growth 
was just 1.6%. Higher demand due to rising home prices and lower construction 
activity have pushed up rent growth.

In the industrial property market,  the average asking rent per square foot  rose to 
6.9%, also higher than the 5% rent growth prior to the pandemic. The acceleration of 
e-commerce sales is bolstering the demand for industrial warehouses and 
distribution centers.

In the retail property market,  the average asking rent was up nearly 2%, just a tad 
lower than the 2.2% pre-pandemic rent growth. 

With rising vacancy rate, only the office market continues to post declining rents, 
with the average asking rent down by 0.4% compared to the 2.8% rent growth prior to 
the pandemic. 

Download the August Commercial Market Insights Report and Commercial Metro 
Market Reports.
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Commercial Sales Acquisitions Still Below Pre-Pandemic Level
Investors are still skittish about making more investments in commercial real estate 
despite falling vacancy rates in the multifamily and industrial property markets. 

The largest drop is in the office market amid the huge loss in office occupancy and 
with half of computer/tech workers still working from home. Sales transactions were 
39% below pre-pandemic level.

In the industrial market, sales deals were 3.5% below pre-pandemic level.

The smallest decline was in the industrial property market given the demand for 
warehouses and fulfillment centers from e-commerce sales, with sales deals down 
just 3.5% below pre-pandemic level.

In the apartment market, dollar sales volume in the past four quarters as of 
September 12 was 12% below pre-pandemic level. The strong rent growth will likely 
lead to stronger investor demand.

In the retail property market, sales were 19% below the pre-pandemic level, with sales 
from retail brick-and-mortars still challenged by e-commerce sales.

Download the August Commercial Market Insights Report and Commercial Metro 
Market Reports.
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Cap Rates Fall Faster than the 10-year T-Note for Residential and 
Industrial Properties

Falling vacancy rates and rising absorption for multifamily and industrial properties 
have driven the cap rates lower  by more than the decline in the risk-free 10-year T-
note yield to an average of 1.28% in August  from 1.5% in February 2020. 

With the demand for apartment units, cap rates decreased to an average of 5.4% as of 
2021 Q3 from 5.9% in 2020 Q1, which also outpaces the drop in the 10-year T-note. 
Cap rates for office and retail properties also decreased by 0.3 percentage points since 
2020 Q12, which just mirrors the decline in the 10-year T-note. 

NAR expects the 10-year T-note to rise to rise by 0.5 percentage points in 2022. 
However, given the strong demand for apartment and industrial properties, cap rates 
for these sectors are likely to increase by less than 0.5 percentage points while cap 
rates for office and retail will likely increase at about the same rate as the increase in 
the 10-year T-note. 

Download the August Commercial Market Insights Report and Commercial Metro 
Market Reports.

Weekly Real Estate Monitor

12

https://www.nar.realtor/commercial-market-insights/august-2021-commercial-market-insights
https://www.nar.realtor/research-and-statistics/research-reports/commercial-real-estate-metro-market-reports


2021 Member Safety Report
The typical respondent meets prospective clients whom they’ve never met before 
either at their office or in a neutral location 65% of the time.

72% have personal safety protocols in place that they follow with every client. This is 
more likely among females (75%) than among males (64%).

38% of REALTORS® said that they have participated in a self-defense class.

Among those who participated in a REALTOR® safety course, 39% said they feel more 
prepared for unknown situations after taking a REALTOR® Safety course.
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Read the full report here

https://www.nar.realtor/research-and-statistics/research-reports/member-safety-report
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The National Association of REALTORS® is America’s largest trade association, 
representing more than 1.5 million members, including NAR’s institutes, societies 
and councils, involved in all aspects of the real estate industry. NAR membership 
includes brokers, salespeople, property managers, appraisers, counselors and 
others engaged in both residential and commercial real estate. The term 
REALTOR® is a registered collective membership mark that identifies a real estate 
professional who is a member of the National Association of REALTORS® and 
subscribes to its strict Code of Ethics. Working for America's property owners, the 
National Association provides a facility for professional development, research and 
exchange of information among its members and to the public and government 
for the purpose of preserving the free enterprise system and the right to own real 
property.

NATIONAL ASSOCIATION OF REALTORS® 
RESEARCH GROUP

The Mission of the NATIONAL ASSOCIATION OF REALTORS® Research Group is to 
produce timely, data driven market analysis and authoritative business 
intelligence to serve members, and inform consumers, policymakers and the 
media in a professional and accessible manner.

To find out about other products from NAR’s Research Group, visit 
www.nar.realtor/research-and-statistics.

NATIONAL ASSOCIATION OF REALTORS® 
RESEARCH GROUP
500 New Jersey Avenue, NW
Washington, DC 20001
202.383.1000
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